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CONCLUSION

Traditionally, hunting in New England has been a
free activity. In many cases this will continue, but

access may be restricted to family and friends.

Hunting and fishing leases have the potential to
develop into a viable forest based business in
Rhode Island with both landowners and sportsper-
sons benefiting. The supplemental income enables
landowners to pay property management expenses,
encourages stewardship, and reduces the likelihood
that property will have to be sold. Recreationists
benefit from an uncrowded place to hunt or fish,

which is close to home.
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Technically, only access to the property can be
included in the lease since native game cannot be
bought or sold. Commercially raised game can be
marketed through hunting leases, but only on
shooting preserves. These reserves are licensed
through DEM and must consist of at least 120

acres and meet record keeping requirements.
MARKETS

The primary reason that sportsmen lease land is
to obtain a high quality recreational experience.
Game reserves and sportsmen’s clubs are the most
common forms of commercial hunting and fishing in
southern New England. Game preserves charge a
fee to hunt for birds they've stocked. Sportsmen’s
clubs are organizations whose members pay an initi-
ation fee, annual dues, and generally perform some
type of service for the club each year. The fact that
many of these clubs have a waiting list for member
ship suggests a potential market for fee-based recre-
ation. Information about Rhode Island’s Federated
Sportsmen’s Clubs can be accessed at

http://www.frisc.net/.

There are companies that
deal exclusively with market-
ing hunting and fishing leases.
Generally, they're paid based
on a percentage of the lease.
Many hunting and fishing web
sites, such as
smarthunter.com or
www.huntri.com, have classi-
fied ads with land available for

lease and people looking to

lease land.

THE LEASING PROCESS

A lease is a contract that outlines the terms for

use of a property. Every lease is different,

depending on the
needs of the
landowner and the
sportsperson. At a
minimum, the lease
agreement should
incorporate the key
items shown in the
sidebar. The lease is
a legally binding doc-
ument, so it’s critical
that an attorney be
involved in the devel

opment of the lease.

Sample leases are
available in

Landowners Guide

 Description of
property (or portion of) to
be leased

e Length (or term)
of lease

* Rate of the lease

 Proof of liability insur-
ance

e Indemnity clause to
protect landowner from
liability

« Provisions for extend-
ing or cancelling the
lease

 Abide by all state and
federal laws

terminate lease at sale
of property or death of
owner

To Working With Sportspersons in Mississippi by

Dean Stewart and Lease Hunting Opportunities for

Oklahoma Landowners. by Ron Masters et al.

LIABILITY

In Rhode Island, landowners are granted limited

liability for land that is open to recreation under

General Laws (RIGL 32-6-3). However, once fees

are charged for use of the property landowners are

exposed to increased liability. This seems to dis-

courage landowners from establishing fee-based

recreation on their land.
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